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Why you need this:

e You want to know your
customers’ spending
habits

¢ You want to identify
sales patterns

e You need to know how
your sales associates
are performing

¢ You want to know which
customers are profit-
able and which are not

¢ You need to forecast
sales for budgeting
purposes

PROGRAM REQUIREMENTS:
EXCEL 2003 or NEWER

Customer Comparison
Report

Improved Customer Profitability in Sage BusinessWorks

BSoft’s Customer Comparison
Report gives you a detailed pic-

ture of your sales history.

Identify Sales Patterns!
Use the “Change” sheet of the

Forecast Sales! Use your past

sales and profitability to better

Your want to know what
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report to view the
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profit margins! Use
the “profit margin” out-
put, identify the customers

that have the highest and

forecast your future, prepare
budgets, make pricing adjust-

ments, and focus your attention
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Efficiently monitor your sales and
profitability by customer, and parison Report
effectively utilize this information

to make informed sales decision.

Install BSoft’s Customer Com-

More informed decision making,
better utilization of resources,
more effective customer service,

and increased profitability.
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